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Steve is a performance consultant, team 
coach, trainer, and author based in 
Seattle, Washington. His books include 
FACILITATIVE LEADERSHIP, and 
RAISING ALEX. Steve provides training, 
consulting, coaching and best practices to 
help corporations create high performers. He 
leads workshops in leadership, management, 
communication, presentation, sales skills and 
confl ict resolution. 

Steve’s conducts workshops, coaches and 
consults to the following industry leaders:

 Med/Biotech: Baxter International, 
Diagnostic Product Corporation 
(DPC), Edwards Scientifi c, Guidant, 
Johnson & Johnson, Medtronic, 
Pharmacia and Serono.

 Retail: Calvin Klein, Eddie Bauer, 
NIKE, NORDSTROM, Stop And 
Shop Supermarkets.

 Manufacturing: Bechtel, Caterpillar, 
Freightliner, GENIE Industries.

 Technology: Alcatel, Hitachi, Juniper 
Networks, Motorola, National 
Semiconductor, Nortel Networks and 
SHARP.

 Software: Attachmate, Th e Cobalt 
Group, Informix, Microsoft, MOSAIX, 
ORACLE, Rocket Software and Sybase.

 Financial: MetLife Investors, FM 
Global, PEMCO.

 Management: Phoenix Wealth 
Management, and Charles Schwab. 

Steve spent 15 years in sales, sales management, 
marketing and training and development with 
Baxter Healthcare and Pharmacia-Upjohn. 
His experience and broad industry knowledge 
makes him uniquely qualifi ed to help managers 
motivate and empower their people.

Steve has a Bachelor’s Degree from Villanova 
University and completed his graduate work at 
the American Graduate School of International 
Management (Th underbird).

Steve Reilly
Team Coach, Leadership Consultant, 
Trainer


